
Homeless in the House of Intelligence

Introduction

Homeless  in  the  House  of  Intelligence  is  a  thought-

provoking  exploration  of  the  limits  of  human 

intelligence.  In  this  insightful  and  engaging  book, 

Pasquale De Marco challenges our assumptions about 

knowledge, reason, and reality.

Drawing on a wide range of sources, from philosophy 

and psychology to neuroscience and physics, Pasquale 

De  Marco  argues  that  our  intelligence  is  not  as 

powerful as we think it is. We are prone to a variety of 

cognitive  biases  that  can  lead  us  to  make  irrational 

decisions and hold false beliefs. We are also limited by 

our inability to fully understand the world around us.

Homeless  in  the  House  of  Intelligence  is  not  a 

pessimistic book. It is a call to humility and a reminder 
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that  we  should  always  be  open  to  learning  and 

growing.  Pasquale  De  Marco  shows  us  that  by 

acknowledging  the  limits  of  our  intelligence,  we  can 

become  more  intelligent  and  more  effective  in  our 

lives.

This book is essential reading for anyone who wants to 

understand  the  true  nature  of  intelligence  and  its 

implications  for  our  lives.  It  is  a  challenging  and 

rewarding  book  that  will  change  the  way  you  think 

about yourself and the world around you.
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Book Description

Homeless  in  the  House  of  Intelligence  is  a  thought-

provoking  exploration  of  the  limits  of  human 

intelligence.  In  this  insightful  and  engaging  book, 

Pasquale De Marco challenges our assumptions about 

knowledge, reason, and reality.

Drawing on a wide range of sources, from philosophy 

and psychology to neuroscience and physics, Pasquale 

De  Marco  argues  that  our  intelligence  is  not  as 

powerful as we think it is. We are prone to a variety of 

cognitive  biases  that  can  lead  us  to  make  irrational 

decisions and hold false beliefs. We are also limited by 

our inability to fully understand the world around us.

Homeless  in  the  House  of  Intelligence  is  not  a 

pessimistic book. It is a call to humility and a reminder 

that  we  should  always  be  open  to  learning  and 

growing.  Pasquale  De  Marco  shows  us  that  by 

acknowledging  the  limits  of  our  intelligence,  we  can 
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become  more  intelligent  and  more  effective  in  our 

lives.

This book is essential reading for anyone who wants to 

understand  the  true  nature  of  intelligence  and  its 

implications  for  our  lives.  It  is  a  challenging  and 

rewarding  book  that  will  change  the  way  you  think 

about yourself and the world around you.
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Chapter 1: The Illusion of Knowledge

The Dunning-Kruger Effect

The Dunning-Kruger effect is a cognitive bias in which 

people  with  low  ability  at  a  task  overestimate  their 

ability.  It  is  related  to  the  cognitive  bias  of  illusory 

superiority and comes from the inability of people to 

recognize their own incompetence.

The  Dunning-Kruger  effect  is  named  after  David 

Dunning and Justin Kruger, who published a study on 

the phenomenon in 1999. They found that people who 

scored  in  the  bottom  quartile  on  a  test  of  logical 

reasoning were more likely  to  rate  their  own logical 

reasoning skills as above average.

The Dunning-Kruger effect has been replicated in many 

studies, and it has been shown to apply to a wide range 

of tasks, including:

 Logical reasoning
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 Grammar

 Mathematics

 Driving

 Investing

 Chess

The Dunning-Kruger effect is thought to be caused by a 

combination of factors, including:

 Lack of metacognition: People with low ability 

are often unaware of  their  own incompetence. 

This is because they lack the metacognitive skills 

necessary to evaluate their own performance.

 Self-serving bias: People tend to attribute their 

successes to their own ability and their failures 

to external factors. This bias can lead people to 

overestimate their own ability.

 Illusory  superiority: People  often  compare 

themselves  to  others  who  are  even  less 

competent than they are. This can lead them to 
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believe that they are more competent than they 

actually are.

The  Dunning-Kruger  effect  can  have  a  number  of 

negative consequences, including:

 Poor decision-making: People who overestimate 

their  own ability  are  more likely  to  make bad 

decisions.

 Wasted  time  and  effort: People  who 

overestimate their own ability are more likely to 

waste time and effort on tasks that they are not 

good at.

 Conflict  and  misunderstandings: People  who 

overestimate their own ability are more likely to 

conflict with others who disagree with them.

The Dunning-Kruger effect is a serious problem, but it 

is one that can be overcome. By becoming more aware 

of  our  own  cognitive  biases,  we  can  take  steps  to 

reduce their impact on our lives.
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Chapter 1: The Illusion of Knowledge

Confirmation Bias

Confirmation bias is a cognitive bias that causes us to 

seek out and interpret information that confirms our 

existing beliefs. This can lead us to ignore evidence that 

contradicts our beliefs, and to overvalue evidence that 

supports them.

Confirmation bias is  a  powerful  force that  can affect 

our thinking and decision-making in all  areas of life. 

For example, it can lead us to:

 Overestimate  the  likelihood  of  events  that  we 

believe are likely to happen

 Underestimate the likelihood of  events that  we 

believe are unlikely to happen

 Ignore evidence that contradicts our beliefs

 Overvalue evidence that supports our beliefs

 Seek out information that confirms our beliefs

 Avoid information that contradicts our beliefs
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Confirmation bias can have a negative impact on our 

lives. It can lead us to make bad decisions, to miss out 

on  important  opportunities,  and  to  have  difficulty 

communicating with others who have different beliefs.

There are a number of things that we can do to reduce 

the impact of confirmation bias on our thinking. These 

include:

 Being aware of our own biases

 Seeking  out  information  that  contradicts  our 

beliefs

 Considering all of the evidence before making a 

decision

 Being  open  to  changing  our  beliefs  in  light  of 

new evidence

Confirmation bias is a natural human tendency, but it 

is one that we can overcome. By being aware of our 

own biases and taking steps to reduce their impact, we 

can  make  better  decisions  and  live  more  informed 

lives.
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This extract presents the opening three 

sections of the first chapter.

Discover the complete 10 chapters and 

50  sections  by  purchasing  the  book, 

now available in various formats.

10



Chapter 10: The Path to Enlightenment

The Golden Rule

The Golden Rule is a moral principle that can be found 

in  various  religions  and  philosophies.  It  is  often 

expressed as "Do unto others as you would have them 

do  unto  you."  This  simple  rule  has  profound 

implications for how we live our lives.

One of the most important things that the Golden Rule 

teaches us is to be kind and compassionate to others. 

We  should  treat  others  with  the  same  respect  and 

consideration that  we would  want  them to  show us. 

This  means  being  honest,  truthful,  and  fair  in  our 

dealings with others. It also means being forgiving and 

understanding when others make mistakes.

The Golden Rule also teaches us to be mindful of our 

words and actions. We should always consider how our 

words and actions will affect others. We should avoid 

saying  or  doing  anything  that  could  hurt  or  offend 
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others. Instead, we should strive to speak and act in a 

way that is uplifting and encouraging.

The Golden Rule is a powerful tool that can help us to 

live more ethical and fulfilling lives. By following this 

simple  rule,  we  can  create  a  more  just  and 

compassionate world for ourselves and for others.

Here are some examples of how the Golden Rule can be 

applied in everyday life:

 If you want people to be honest with you, then 

you should be honest with them.

 If you want people to be respectful of you, then 

you should be respectful of them.

 If you want people to be kind to you, then you 

should be kind to them.

 If you want people to be forgiving of you, then 

you should be forgiving of them.

 If you want people to be understanding of you, 

then you should be understanding of them.
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The Golden Rule is a simple rule to follow, but it can 

have a profound impact on our lives. By living our lives 

according to  the Golden Rule,  we can create  a  more 

just, compassionate, and fulfilling world for ourselves 

and for others.
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This extract presents the opening three 

sections of the first chapter.

Discover the complete 10 chapters and 

50  sections  by  purchasing  the  book, 

now available in various formats.
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